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GLOBAL CHALLENGES

CALL FOR BOLD SOLUTIONS

Precision AQ’s unique blend of technical know-how and strategic
expertise can help you achieve your global market access goals.

Developing a successful global market access strategy is a complex exercise. We know. We can help you navigate
the intricacies of the world’s pharmaceutical markets, developing the supporting evidence and pricing and access
strategies that will underpin your products’ commercial success.

Maximise access with our services
Grounded in data. Informed by experts. Tailored to your needs.

r ~1 HEOR Strategy Health Economic Modeling
Get the right evidence supporting your @ Quantify the value and population health
’/ __| healthcare innovation to meet the demands ‘/ impact of your innovation through cost-
of payers, HTA organisations, policymakers, effectiveness and budget impact models,
and other healthcare stakeholders. generalised cost-effectiveness analyses,

and health equity impact evaluations.

Q Q o Evidence Synthesis Real-World Evidence
o_®_o Overcome gaps in the evidence base through See quantified data for disease burden,
d d) Yo state-of-the-art evidence synthesis techniques, treatment patterns, and treatment effects
including systematic literature reviews, network and assess patient, provider, and payer
meta-analyses, indirect treatment comparisons, preferences drawn from a wide range of
validation of surrogate endpoints and living existing RWE data sources and primary
evidence synthesis. data collection.
/\ Payer Landscape Assessment Price-Access Optimisation
_%}' Understand your market environment through Maximise your product pricing potential
{g’g‘/ our structured approach. to characterising O/ through a combination of rigorous
the disease burden and unmet needs, O payerresearch and refined modelling

current treatment practices, HTA and pricing techniques—at any stage across the product
information, competitive dynamics, and life cycle, from early-stage development
pipeline activity. through to launch and loss of exclusivity.
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J——| HTA Planning and Engagement %E] Payer Value Communications

— Count on expert guidance to prepare Optimise your target positioning and

for HTA submissions, leveraging a mix messaging strategies to resonate with payers,
of early scientific advice, payer advisory by leveraging our P&MA expertise and
boards, analogue analysis, and other forms communications capabilities.

of research.



You need solutions that are grounded in data,
informed by experts, and aligned to your
specific needs. Count us in.

We bring true breadth of expertise and a robust network to our
role as your valued global HEOR and Access Strategy partner.
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“Thank you for doing a fantastic job
on this project. You have instilled
a level of confidence with the team
that is so appreciated — the team is

smart, thoughtful, and responsive.”
— Director, HEOR and Market Access
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